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[1Q TIO AMTOTEAEOUATIKEG
EMKOIVWVIEC...

Mia épeuva oTa oTeAéxn Tou marketing
KQI TNG ETIKOIVWVIAG




EpeuvnTikoi 2T6 )OI

H T&on Tou short-termism (too), Tou tactical (over)
KQI TNG UTTEP-XPNONG TWV VEWV TEXVOAOYIWV OTNV ETIKOIVWVIQ

Ti 10x0el oTNV EAANVIKA ayopd;

Ti Tpémel va KAVOUUE VIO VA PTIAXVOUUE
TIO AMOTEANECUQATIKEC ETIKOIVWVIEG;

H diapopd Bswpiag kai mpaéng



TauTédTNTA TNC £€PEUVAC

"Boeuva dUo oTadiwv

2T1A0I10 A: ToioTikéc oulnToeIc ue OTeAEXN Ol1aepnuI{OUEVWY ETAIPIWYV

MéOodoc: aTopikéc ouvevTeUeic PaOouc

Mepiodocg die€aywyng: 10-15 .10 .2020

2T1ad10 b: ToooTikA online épeuva oe péln Twv EAEE kai 2AE

Aeiypa: N= 113
2Teréxn Tng diagriuiong: N=58
2TeAéxn Tou marketing: N=55

Mepiodoc die€aywyric: 02-20 .11 .2020



Kupia EuppuaTa




Short-termism over
Long-termism




YtmepPoAikl oTOXeUON Ot BpaxurpdBOeopa aroTeAéopaTa
eI¢ PAPOC TwV HAKPOTPOOEOPWY OTOXWYV HIAC HAPKAG

B CiyoLPO VAl W UGAAOV val mUGAAOV OXI mOiyovpa Oxl  Agv £xw ATTOWnN

emIOPA APVNTIKA OTNV
AMTOTEAEOHUATIKOTNTA TWV ETIKOIVWVIWYV;

B CiyoLPA VAl MUAANOV VAl m UAANOV Ol B OiyoLupd OXI  Agv £xw ATTOWN

1oxUel auTté oTtnv EXAnvikg Ayopd;

%

Baon: ‘OXoi



Tactical

\A

Brand building




"Rupaon oTic tactical emkoivwvieg
oe oxéon pe Ti¢ brand building emikoivwvieg

m TlyouDo vl m ahkoY wal e BAAAOY OX1 m OlOURa 0¥« AV EY@ Aoy

emIOPA APVNTIKA OTNV
AMTOTEAEOHUATIKOTNTA TWV ETIKOIVWVIWV;

m OhOUSO VAl m LAY O mJAkAOY 0 m Olyouoa 4y« Ay Bo ATogn

1oxUel autéd oTnv EAAnvikA Ayopd; a W 8

Baon: ‘OXoi



H 1ep ayeA&Oa
TNG TEXVOAOVYIQAG




H yonTeia Twv VEWV TEXVOAOYIWV
HOC TAPACUPEI OTNV UTEPQHETPN XPNON TOUG

B oyouoa val mpakkoy val muokiov Sy B olyoupa Oy ARV EXG ATy

emIOPA APVNTIKA OTNV

ATOTEAECHUATIKOTNTA TWV ETIKOIVWVIWYV;

B Ohoupa val mpAakkoy val Bpdikoy &0 molyoupa oo AEY B ATTown
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Baon: ‘O)loi
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effierwarns
HELLAS

H xnueia Tng

AMOTEAEOCUATIKOTNTAC




effierwarns

1. 2TPATHIIKH 3. ZYNTONIXMOX S. 2XE2EIX o

N OUVANIKA TNG
n kaif yvwon Tou FERLNTelifXes e RiNd OXEONG HETAEU TOU
brand kai n ka@ap IRl S kYA Marketing ka1 Tng
ot6xeuon (rroia kaTavolwTh Tou A l01[MTea d1 (s [ e (N)!
HAPKA €iNAOTE N ai\&lel kai QUTEVEPYEIQ TNG
Oé\oupe va yivoupe e€eNiooeTal, A/vong Marketing
KAl TOU leJ[e {011} Ne (e]ofe}Va o (4l TOU QVTAEI QMO TNV
OTOXEUOUNE) Tautéxpova TNV I3 Tleagele Y We(
aXifeia TNg Toug PaOuouc
eAeuBepiacg Tou
Oivel n dl1oiknon Tng
ETAIPIAG

2. AHMIOYPTIKOTHTA BRI Z L @]] |V} 6. NOPOI

n uTapén piag I00PPOTNHEVN
HEYAANC xpron sales & n di1dpkeIa TNG
SnuioupyikAc 1I0éac M eYTelie B oltlilefiTe KQUTAVIAG, OUTE
mou Oa emikoIvwviac kai  [eled e Kelvhf-Re]iM]e
HETAUOPPWOEI TO T{-{e 0 {1]o]:A[o (<l KOl VA KOUPQOEI KAl
benefit Tnc pdpkac KAAUYNC & PuOIKG TO budget

o€ pIa eTMIOPAOTIKA BReALNCUNALOV eI TNG ETIKOIVWVIAG

alifeia Tou Oa emoXn emiPiwong
1fe(ele(o{Ife]{IR e\ TTOU OUXVA OONYEI(
KOOMO oe over tactical
ETMIKOIVWVIEC




Ta OUOTATIKA YIA HIA QTOTEAECHATIKA ETIKOIVWVIA

1. ZTPATHIIKH

2 ARG KAl EYTEPIOTATWHEVN OTPATNYIKA TNG HAPKAG, TI Oé\oupe va TeTUXOUHE KAl O TOIOUG VA HINJOOUHE

2. AHMIOYPIIKOTHTA

H roi6TnTa Tng dnuioupyikic 10éag Tou TNV KAOIOTA eTIOPAOTIKNA

3. Z2YNTONIZMOZ
3.1,0 ouvTovIiopOC TG HAPKACG HE TIC AANQYEC TNG KOIVWVIOg Kal Tou target group

3.2,Na ekppalel n emikoIvwvia TNV aifBeia kal T povadikOTNTA TNS HAPKAG

4. 1XOPPOIIA

4.1,H icoppomnuévn xprion Tou emikolvwviakoUu budget,
Ox1 pévo TpooavaTollopdg oTo sales activation al\& kair oto brand building

4.2,H cwoTh avaloyia péowv, eupeiag KANUYNG VS TIO OTOXEUNEVNG

S. ZXEZEIX

5.1,01 oxéoseig epmioToolvVNnG avaueoa oTtnv opada Tou marketing
kal TNG diapnuioTIkAC eTaipiac(koivi YA\Wooaq, KoIviy oTOXeuON)

5.2,H epymoToouvn Tng dioiknong Tng diapnui{Opevng eTaIpiag
oTO TUAUQ marketing Kai emKOIVWViAg

6. NOPOI
6.1,H cwoTth diGpkela TNG KAPTAVIAC , IKOVH YIQ VO YPAWEI KAl VA ETIPEPEI OANAYEC

6.2,To owoT6 budget, arogpuyn overspend kai underspend

‘eﬁeAWARDs

HELLAS




AT6 Tn Bewpia
oTnv mPA&N




EvowpaTwvovTal oTNV €pYACIAKA TPOAKTIKA Ol TAPAYOVTEG
Tou emnNEeAlOUV TNV QTOTEAECUATIKOTNTA TNG ETIKOIVWVIAC;

%  BTIC TIEQICCOTEPEG POPEC  APKETEG POPEC M AIYEC PpOPES / oTTAvVIa

YAPNG KAl EUTTEQICTATWHEVN OTPATNYIKA TG _

LapKac 44 42

H 1T0I10TNTA TNC SNUIOLPYIKAG 16£ag TTOL TNV KABIOTA _ EmdpaoTikéTnTa Tng
£r"6pq°""|(r'l 55 27 Bm.IIOUpYIKr']c |6éaq
o S bapKaS e TIo aMaEe TS a2

KoIvVaVviag kal Tou target group

Na EK(DpdCEI n ETmKOIVaVia myv G)\ﬁeila Kal Tn 40

MovadikoTnTa TG HapKag

H 1icoppotnuévn XPnRon Tou £TTIKOIVRVIAKOL "
budget, sales activation KAl brand building 42 38 Brand building

\4)

Tactical emikoivwyvieg

H oot avaloyia HEowyv, £LPEIAG KAALWNG VS TTIO
OTOXELMEVNG

[6)]
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Ol ox€oeIg EUMOTOOLYNG AVAUECT OTNY OMAdA TOL
marketing kal TNG SIaPNUICTIKNG £TAINIAG
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N
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H gumoToobvn TG S1oiknong TNG SiIapnuIdPEevnG
€TAIPIAG OTO TUNMa Marketing kai eTTIKOIVGVIAG

H cwoTn 81apKeia TG KAUTTAvIAg, KAV Yid Va -
12

YPAWEl KAl VA ETTIPEQEI AANAYEC 57
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Aidpkeia & budget

To owoTo budget, armopuyn overspend kai

underspend 40

N
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Pea\ioTéc, al\& Kal

ETOIMNOI YIQ TEQICOOTEPAQ...




[lo6Oeon al\ayiic epyaoIAKAC
TPEOKTIKAC YIA IO AMOTEAEOHUATIKEG

ETMIKOIVWVIEC

M ciyovpa vai W uaAAlov vai B yAAoV OxI H Giyovpa Oxl




